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REO SCHEDULE FOR 
JULY IS HEAVY ON 
CARS AND TRUCKS 


Annual General Vaca- 
tions Put Off to Keep 
Up With Demands 


By H. R. PALMER 
ANSING, MICH., June 30 
—The motor vehicle di- 
vision of the Reo Motor Car'| 
Company will be asked to get 
into a production schedule of 
100 jobs a day in July, it is 
announced by the sales divi- 





One of the features of the com- 
mercial business for June so far and 
for July is the Reo Speed Wagon 
chassis for consolidated school busi- 
ness. The West and Middle West | 
are sending a big business to the | 
company in this line. The communi- | 
ties in which the new business orig- 
inates have worn out their old 
equipment and are in better condi- 
tion financially to re-equip. 

And they are re-equipping with 
heavier jobs and more durable and 
efficient vehicles. The heavier jobs, 
it is said, are wanted for reasons of 


sion of the company. | fn 








RESIDENT COOLIDGE is depending entirely on automobiles to get 
him about, now that he is vacationing in a South Dakota section 
far from railroads. Below he is shown in his car reviewing the National 


Guard troops at Rapid City. 
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“Settled Amicably 


New York, June 30.—Suit of the 
Fare-.. Moters Company against 
the Fageol Motors Company of 
Ohie and the American Car and 
Foundry Motors Company, sub- 
sidiary of the American Car and 
Foundry, has been amicably set- 
tled. Amounts due Fageol Motors 
for royalties, it is stated, are being 


Agreement between Fageol Motors 
and the Ohio company called for a 
minimum royalty of $75,000 and a 
maximum of $300,000 annually un- 
til a total of $3,000,000 had been 
paid, covering the right to the use 
of the name Fageol, and other con- 
siderations. 

Fageol Motors Company of Ohio 





is controlled by the American Car | 
and Foundry Motors Company. 














one outcome of the annual 
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NEW FORD, REPORTED SEEN 
IN TEST, A METAMORPHOSIS — 


OF MODEL T; 


FTROIT, June 30.—The 


i> ~sa test 


RUNS NICELY 


new Ford car has been ne 


runs on highways bordering Dearborn, and| 


observation ruakes it practically certain the new product will | 


Lb Pon tea 


thou 

the radiator of ‘ 

to be distinctly of the Linco type, 
and brake drums were visible on all 
four wheels, indicating four-wheel 
brakes. It also was observed that 
gears were shifted by employment 
of a handle similar to that on other 
gear shift cars. 

Another notable feature was the 
smoothness and quietness with 
which the car rapidly picked up 
speed aftereslowing down and shift- 
ing gears to cross a rutted side- 
road. The body, mounted on 2 new 
car chassis, was of the old type, 
for obvious reasons, and while it is 
thought the hood over the motor 
was purely a makeshift, it fur- 
nished a good idea of the prob- 
able appearance of the new hood. 

Local Ford dealers variously esti- | 
mate the time of arrival of the new 
cars to their show rooms between 


Continued on s Page * 2) 


_ Vane Sees 2% Mavinian 
Net Dealer Profit in ’27 


RTLAND, ORE., June 30.— 
C. A. Vane, manager of the 
National Automobile Dealers’ As- 
sociation, was a 
guest at the Au- 
tomotive Equip- 
ment Associa- 
tion convention 
here yesterday. 
He has been 
touring the 
United States 
and arranged to 
come to Port- 
~land at this 
time. 
GC. A. Vane Vane was a 
luncheon guest 
of the Portland Automobile Deal- 
. ers Association at a meeting which 
he addressed. 





He said he did not believe the au- 


tomotive dealer’s dream to make 


5 per cent. net on his business would | 
The dealer ir | 


come true this year. 
1927, he continued, will do well to 
make the 3 per cent., which seems 
to be the maximum that a good 
automobile dealer has so far been 
able to make. 

The dealer should make 5, said 
Mr. Vane, and the N. A. D. A. is 
continuing its efforts to stamp out 
those practices and conditions pre- 


venting the dealers from making} 
He urged automobile | 


that much. 
dealers to watch carefully their 
used car stock and to make a great- 
er effort than ever to have the pub- 
lic pay a greater share of its trans- 
portation bill instead of the dealers 


absorbing too large a portion of the | 


used car depreciation. 


% AD: ones lance to the old Model T, accord- 


a 


“a Northwest 8% 
Higher Than in "25 


T. PAUL, June 30.—Motor ve- 
hicle registrations in Minne- 
sota, North Dakota, South Da- 
kota and Montana during 1926 
were 8 per cent. greater than reg- 
istrations in 1925, as compared 
with the United States increase 
of 10 per cent., is was announced 
today. 
In Minnesota the rate of increase 
most years from 1915 to 1926 





lin 


has been nearly as great as the rate | prices have been increased 1 cent a | 
lof increase in the United States, ;gallon by the Standard Oil Com- | 


and the same was true of the Da-)| 
|kotas and Montana from 1915 
1919. The growth in motor vehicle 
ownership in these latter three 
states was retarded greatly between 
1919 and 1924, North Dakota and 
Montana resumed the national rate 
of growth in 1925 and 1926, but the 
growth of registrations in South 
Dakota was checked in 1926 by the 
crop failure. 

Motor vehicles on farms have not 
increased as rapidly in these four 
states as in the cities and towns. 
This is particularly true of passen- 
ger cars. 


TAX CORRECTION 


New York, June 30.—Through a 
typographical error the United 
States motor tax story from Wash- 
ington, which appeared in the pre- 
ceding issue of the Automotive Daily 
News, listed the total of license re- 
ceipts for 1926 as $23,934,000. The 
figure should have read $233,934,000. 





4 <j : ner placer ag } 
egistrations — |"... seas 
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NO ISSUE JULY 4 
UTOMOTIVE Daily 


News will not be 
published next Monday, 
Independence Day. 
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MAIL ORDER TIRE 
PRICES TO GO UP 


‘Advance of 5 to 8% 
Effective Today 
Announced 


KRON, June 30.—Mail order 
prices on automobile tires and 
tubes, covering the whole range of 
sizes, will probably be advanced 
from 5 per cent. to 8 per cent., ef- 
fective July 1. Catalogues now on 
the press restore prices to levels 
higher than before the late price 
cuts, and higher than at any time 
this year. 
As mail order prices hold for six 
months, the increase is interpreted 
as reflecting higher priced cotton 
following the Mississippi River 
floods, where much Bay. staple cot- 
ton for tire febrs ric Br OyD, and as 


PAG gents 


given is one known 
for some time, and available to every 
one—that the increase in cotton 
prices more than offsets the decrease 
in the cost of rubber in tire-making. 

This action follows the readjust- 
ment recently announced by some 
tire manufacturers on their cheaper 
lines of tires as a rsult of which 
dealers would be able to compete 
with the mail order companies more 
effectively. 


GAS PRICES GO UP To 





| New York, June 30.—Gasoline | 


to | een of Indiana in South Dakota 
to|and Iowa to meet the increase of | 
1 cent in the gasoline tax in each} 
of these states. The new price in| 
South Dakota goes into effect July 
1 and in Iowa on July 4. 

On July 1 the Standard Oil Com- 
pany of New Jersey will advance 
the tank wagon gasoline price in 
New Jersey 2 cents a gallon to 
cover the new state gasoline tax. 





ROY D. CHAPIN HEADS NEW 
WORLD MOTOR TRANSPORT 
BODY ORGANIZED IN PARIS 


EW YORK, June 30.—A world-wide campaign to ex- 
tend the use of highway transport in all countrées is 

meeting of the International 
|Association of Automobile Manufacturers hel: c 
| June 18, according to advices | received by the N. 


T? ask 


i here 
ended 


tor cat 


The meeting wa. 
delegates representi1 
manufacturing coun 

A new committe: known 
as the world mvuwi ort 
committee was appointed for the 
purpose of studying and develop- 
ing plans for this campaign. It 
is headed by Roy D. Chapin, pres- 
ident of the National Automobile 

Chamber of Commerce and chair- 


eS 


! man of the board of the Hudson 


Motor Car Company, Detroit. 
Associated with him in this work 
will be Baron Petiet, president of 
the Chambre Syndicale des Con- 
structeurs d’Automobiles of France; 
Dr. Georges Hanel, secretary of the 
Austrian Automobile Manufactur- 
ers Association, and Alfred Hack- 





MEET TAX IN 3 STATES) 


ing. secretary of the Society of Mo- 
|tor Manufacturers and Traders of 
Great Britain. 

A complete survey of world high- 
|way conditions will be made and 
| efforts directed toward furthering 
motor car, bus and truck use to the 
added efficiency of the countries of 
the world. 

It is known that improved high- 
ways and more pied mepeport are 
Levu In cr wor 


and it will be é ne 
Continued on Page 2) 


Canada Ford Plant 
Set for New Car 


Montreal, June 30.—Production 
of the new Ford automobile in 
Canada will commie in August. 
Tools are now being manufactured 
at various plants threughout the 
country for the new machine, anf 
these will be ready time ” 
allow the Ford plant to couime’ 
operations in August. 

This statement was made by 

|lace R. Campbell, vice- president . 
treasurer of the Ford Motor Com 
pany of Canada, Limited, in reply to 
a question as to the accuracy of a 

|Teport that work would start in a 
few weeks. 

It is understood that the produc- 
tion of the new car will require the 
addition of several hundred men, 
jand, once resumed, the factory will 
run on full time. 











By A. V. DUNN 
ORTLAND, ORE., June 30.— 
Some of the delegates have 

asked the adjournment of the Au- 
tomotive Equipment Association 
convention on Friday instead of 


Saturday. 
Laying aside all business. , for 
Wednesday, practically. atl of, the 





the Columbia River Highway and 
had luncheon at the Golumbia, 


.Gorge Hotei near Hood River;.re-» 
turning at 5 o'clock after a’ idelight-» 


visitors went for a m«tor:drizye-an) : 


A. E. A. to Urge Repeal of 
Automotive Excise Tax 


ful day, with perfect weather con- 
ditions. 

Dancing was enjoyed at the Mult- 
nomah Hotel in the evening. 

This morning the manufactur- 
ers’ division met, E. V. Hennecke 
presiding. At the same time the 
jobbers’ division convened, with 
William Webster as chairman. 
.The jopbers’ division also. held an 
-aftérnoon seéssion.: .”. 

e~ tresohutiohis cotmseseie. is 
working’ out ‘a strong pfdgrant fav- 
.orjng yids of de: excise war tax 
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INTERSTATE BUSES | 
HARD HIT BY NOVEL 
NEW JERSEY TAX 


“7 
42 


ERAL’* 


used in 


“pr 


wo-lon 


truck, 


yesterday. 





SIX. YLIVDER TRUCKS—Upper left, crankshaft assembly 
showing seven main bearings, 2% inches in diameter. 
Lower left, the one-tonm Scout, stated to be capable of fifty miles an hour; bodies 
are interchangeable with four-cylinder Scout. 
showing high-turbulence design of removable L-head, as well as extra large 
water-jacket spaces. The two-ton chassis was illustrated in Automotive Daily News 


rnode!l i, 


¥ } db rahacnse 


¥YRuDAY, JULY I, end 











At right, engine of the two-ton 


NEW FORD SEEN 
ON A TEST RUN 


| 
| 
| 


(Continued from Page 1) 


| August 1 and early in September. 
| At least one dealer has been notify- 








Must Bay 3-4 3- 4 Conte for 
Every Half Mile 
Covered 


RENTON, N. J.. June 30. 
—All] interstate trucks 
and motor buses, with the ex-} 
ception of the Arrow C ier 
Corporation Philadel phi: 
will, starting tomorr 
a tax of t 
cent a half 
Motor Vehicle 
William L. Dill. 
This statement was issued 

the attorney genera! had handed 
down a ruling that the temporaz 

restraining order ured by 

Pennsylvania corporation (report- 

ed @n Wednesday's Automotive 

Daily News) prevented the colle< 

tion of the tax from this concern 

only. 

The new 
tax, which the Arrow compan! 
elares is in violation of inte: 
commerce. Operators are ordered t 
file with Commissioner Dill month] 
statements showing the amoun lue 
oud to make monthly payments. If 
~™ is found unconstitutional, 

“ > refunded. 
law ~ould affect a 
i cher state 

ty into the 

from any 

ehold goods 

1eTe, aw ©s and trucks 
shat operate New Jersey, 
as those running fruu.1 Pennsylvania 
to New York, over New Jersey roads. 


Roy Chapin Heads 
New World Motor 
Transport Body 


(Continued from Page 1) 


World Motor Transport Committee 
to aid in supplying data that will 
provide a better knowledge of how 
they can be obtained. 

Other HM. A. C. &. UFliCcials rep- 
resenting the American automo- 
bile industry at the Paris meeting 
included John N. Willys, chair- 
man of the foreign trade com- 
mittee; Windsor T. White, vice- 
president harge of bus and 
truck di* * Alfred Reeves, 
general 


The 
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entatives also 

sf the Ameri- 

2 at Paris. Be- 

fy will visit Den- 

weden, Germany, 

sdressing meetings 

ers, highway com- 
traffic officials. 


. ZEPPELIN TO 
iG NAVY CONTRACT 


O., June 30.—The winning 
49,000 prize for the best de- 
sign c/a naval dirigible to replace 
the Shenandoah, by the Goodyear 
Zeppelin Corporation, a subsidiary 
of the Goodyear Tire and Rubber 
Company, practically assures the 
corporation the contract for the 
great ship. By 1930 two such giant 
dirigibles will be built, if hopes of 
the Navy Department realized, 
t is said. 


of 


are 


|} ing prospective purchasers that he 
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|; expects to make delivery on cars 
| now ordered around the first two 
| weeks in August, and is quoting as 
approximate and subject to revision 
prices of $500 for the coupe, $520 
for the two-door sedan and $560 for 
| the four-door sedan. 

The company now is making 
only replacement parts for the 
Model T, and no cars are being 
assembled. Employment is said 
te be approximately 50 per cent. 
or normal at both the Highland 
Park and Rouge plants. If the 
new car is to be available about 
August 15, which dealers think is 
the most likely date, pvoduction 
would have to begin early in July. 


LISTS STOCK OF AKRON 


RUBBER RECLAIMING CO.” 


The Cleve- 
will list today 


Cleveland, June 30 
<7 Stock Exchange 
5 S50 per cent. preferred and 

! hares of no par common 

the Akron Rubber Reclaim- 


le 
ac 
$2 


> 
he 








Klemme Outlines 


Strength of Moon’s 


Financial Status 


7" LOUIS, June 30 The 
Motor Car Company 

r the past three years 
$800,000 per annum, during which 
time it paid out $2,500,719.44, ac- 
cording to H. W. Klemme, treasurer. 
Moon is one of the few companies 
in the industry at the present time 
whose common stockholders own 
the plant and business free and 
without any preference or preferred 
stock outstanding, and without 
bonds, notes or mortgages of any 
character, he declared. 

“We formerly had a 
note issue outstanding, 


=e 


averaged 


serial gold 
but four 


years ago retired this by payment in | 


months before it came 
“Likewise we had a 
outstanding and 
this issue, 
paying back ‘all ‘the store older: in 
cash and giving them a premuum oO 
$5 a share over what they originally 
paid for the stock. So, the Moon 
Motor Car Company stan“s today 
with no funded debt of any kind or 
character, no preferred stock, 


cash 
due,” 
preferred 


six 
he said. 
stock 


2 teat 


no | 


bonds, no debentures and no mort- | 


gages.” 


Reo Schedule for 


tibbed 


July to Be Heavy) 


(Continued from Page 1) 
quirements of the sales 
will average 150 cars daily, 
believed. This requirement 
based on business that must be 
carried over from June, and the 


summer business based upon 
dealers’ regular requirements. 


division 
it is 
is 


So active does the month of July | 


promise to be that the annual gen- 
eral vacation for employees is not 
in the schedule for that month. 
general vacation may be placed 
down tl calendar farther, however, 
may be chosen as the 
conve Pn ny 


and 
month most 
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Rubber Prices | 


York, June 30.—Crude rub- 
ber remained practically unchanged 
yesterday in a market that tee- 
tered backward and forward along 
a rather narrow trading line. Lon- 
don refused to follow the  pre- 
vious day’s downward trend of the 
local American markets, thus pre- 
venting a repetition of Tuesday’s 
bear drive. On the other hand the | 
lack of consumer interest left little | 
encouragement for a bullish move- | 
ment. 

The exchange closed 10 
higher to 30 points lower, 
prices on the outside market 
mained practically unchanged. 
RUBBER EXCHANGE OF NEW YORK 


Prev 
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smoked 
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BOSCH MAGNETO PROFITS 
$100,000 FOR QUARTER 


soston, June 30—The American 
Bosch Magneto Corporation 
pected to show close to 
profits, before taxes, for the 
|quarter of the year, which 
bring its showing for the first 
;months up to about $142,000. 
| This is the equivalent of some- | 
| thing under 70 cents a share on the | 
| 207,399 no-par share capital, andj} 
|would compare with $243,752, or| 
| $1.17 a share, in the first half of | 
1926 


is ex- 

$100,000 | 
second 
would 

six 


WILSON NEW GOODYEAR 
ADVERTISING MANAGER 


announced 


Ss. 


western 
department, 


Akron, 


Wilson, 


Q., 


June 
year Tire and Rubber Company has 


the 


formerly 
division 


as advertising manager 


to succeed Mr. 


signed. A. G. Partridge, manager’s 


staff, Wilson as 


—Automobile races, which proved so 
popular here last year 
scheduled to be held on the Ithaca | 
Grounds 
The races will be held under | 


Fair 
13. 


ITHACA RACES 
Auburn, N. Y., Jun¢ 


succeeds 
of the western division. 


July 


the auspices of 


_| Racing Association, of which J. N.' 
| Jerry cuhneen is | promoter. 


RANGE OF AUTOMOTIVE 


NEW 


100 Aum 
4100 Bohr 


300 
10 
500 
600 
100 Serv 


Miller 


Rep M 


ing Re noah of Barberton 

The company manufacture and 
sells reclaimed rubber and rubber 
products. It was organized by 
Akron rubber interests to cope with 
the rubber shortage resulting from 
British restriction on exports of 
crude rubber 

Earnings in 1925 totaled $22,323 
and jumped to $127,076 in 1926, and 
in the first five months this year 
were $636,803. The company intends 
to install machinery shortly that 
will increase its production capac- 
ity from thirty tons of reclaimed 
rubber a day to fifty tons. 


HOLIDAY FOR LANSING 
Lansing, Mich., June 30.—All Lan- 
sing automobile factories plane to 
| close next Monday, the Fourth of 
July. To many employees this 
|} means a holiday of two days and a 
half. 
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manager 


30 (U.T.P.S.). 
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2 and August} 


the Finger Lakes 
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NEW YORK STOCK EXCHANGE 
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CHICAGO 
Hiet 


850 Auburn 
»5 Bendix ¢ 
1600 Borg & 
940 Chicago 
725 Marvel Carburetor 
500 Pines Winterfront 
150 Reo Motor 
150 Stewart-Warner. 
175 Vesta Battery.... 
720 Williams Oilomatic 
(The above tables show 
tomotive stock movements. 
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TRADE IN 


<a OLD AND THE NEW. This 
tion was provided when the 1 


coach which is preserved at Miles C 





NOW IMPROVING 


Crop Prospects Good 
Dealers Generally 
Optimistic 


+ 
> | 


ALLAS, TEX.,. June 30 (U. T. 

P. S.).—With the long drought 
breken in most sections of Texas 
and parts of Oklahoma, Arkansas, 
Louisiana, New Mexico and Ari- 
zona the automotive dealers are 
confidently expecting the trade in 
the last six months of the year to 
exceed that of the first half. 

The rains which fell over this dis- 
trict recently are worth millions of 
dollars to tne farmers. They insure 
good cotton. corn and feed crops 
and will be a great aid to vegetables. 
Already the automobile trade is 
feeling the good results of the rains. | 
The inquiries from practically all | 
sections are better and the sales are 
increasing. 

The trade in the rural districts | 
has been slow for eight weeks, but | 
dealers and jobbers now report that 
the outlook for business in these dis- | 
tricts is much brighter for the re- 
mainder of the year. 

The trade for the first six months 
of the year in practically all lines‘ 
of business was a little below that 
tor the same period last year. Some 
menths have shown increases over 
corresponding months of the last 
year in some lines, while other 
months have seen business slower. 

Ford sales have been slow most of 
the year, due, dealers said, to rumors | 
and reports of various kinds con-¥ 
cerning Ford products. Another | 
thing which has slowed up Ford | 
sales has been constant talk of a| 
new model, more modern in design 
and operation. This car is expected | 
on the market soon, and Ford buy- | 
ers are waiting for it or investing 
in Chevrolets, Whippet fours and 
other low-priced cars. 

As a general rule during the 
first six months of the year the 
low or medium-priced sixes wer: 
the best sellers in this district. 
Pontiacs, Nashes, Oldsmobiles, 
Oaklands, Whippets, Essex and the 
new Studebaker sold _ readily, 
where fours, except Chevroicts, 
did not move so weil. 

During the first six months of the 
year the accessory sales were about 
the same as for the same period last 
year. 


arrangements. 
less than for 


ment 
sales have been 
same period of 1926. 
have been below those of the 
six months of the last year 

The retailer automobile dealers 
are pretty heavily stocked on used 
cars. That because they are 
offering nothing except recondition- 
ed and refinished cars carrying ser- 
vice guarantees. These cars are 
being sold at one-third to one-half 
the price of new cars of the same 
make, and the deals usually involve 
another trade. This system puts 
another used car in the dealer's 
hands for every reconditioned car 
he sells as well as for all new cars 
disposed of. During the past two 
months the retailers have been junk- 
ing a good many of the old cars 
taken in trade. By this method 
they are getting some of the old 
stock off the market for all time. 
The used car prices are low. The 
outlook for the trade is good. 

There has been no change in 


the 


first 


is 


; Sult of the intensive three-day 


The tire sales were a little | 
above those of the preceding year, | 
due to lower prices and time pay- | 
Equipment | pie 
| to run, but if necessary io make 


Truck sales | 


transcontinental trip, stopped beside the original Deadwood stage 


contrast in medes of transporta- , 
00,000-mile Oakland Six, on its 


ity, Mont. 























Newspaper Editor 
Now Selling Cars 


Ei Paso, Tex., June 30.—James 
S. Black, pioneer newspaper edi- 
tor of the Southwest, yesterday 
began business here as dealer 
for Nash cars. Black heads the 
Nash-El Paso Moters, Inc. He 
was editor of the Albuquerque 
Journal for fourteen years and 
editor and managing editor of 
the El Paseo Times for fifteen 
years, 











OAKLAND-PONTIAC GROUP | 
MEETS iN CLEVELAND 


Oakland- 
spurt 
a re- 


Sales 


Cleveland, June 5v 
Pontiac sales are due 


during the last half of 


Tor 
1927 as 
for dealers 
R. Tracy, -vice- 


school conducted here 
and salesmen by W 
president in charge of sales, and A 
J. Brandt, vice-president in charg 
of. operations of the Oakland Motoi 
Car Company rhe meetings were 
held at Wade Park Manor. Seve 
hundred attended 


rs 
hal 


the policy of handling time pay- 
ments on new or used cars in this | 
section. The dealers are en- | 
deavoring to ehbtain larger down | 
payments and thus reduce the 
number of months the notes are | 
' 
are extending notes | 

over twelve to eighteen months. 

So far dealers say finance com- 

panies have noi refused to accept 

the paper. 

The retailers are no heavily 
stocked on new cars except where , 
they were inexperienced and did not | 
i take used car bu into consider- 
ation. 

Retailers tires and 
lare not overstocked in this district. 
The rapid transportation and the 
great number of retailers in all sec- | 
tions have eliminated necessity for 
carrying heavy except stores | 
which have built reputation on! 
carrying complet line all | 
goods. | 

The repair and paint business for | 
the first six months of the year was | 
better than for same period a} 
year ago. Tourists and vacationists | 
have figured considerably mak- | 
ing these lines stronger 
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Windsor Plan Adoption in Baltimore 


Association Backs 





By AVERY McBEE 


ALTIMORE, MD., June 30.— 
The Windsor plan of used- 
car merchandising has been in- 
stituted in Baltimore at the in- 
stigation of the Baltimore Auto- 
mobile Trade Association. The 
scheme has the approval of the 
large majority of dealers. 

The price list, which is to be pub- 
lished once a month on all models 
of all makes as far back as 1922 
in order that dealers and public 
May meet on common ground in 
their negotiations, is set forth for 
the first time in the current issue 
of the Maryland Motorist, the offi- 
cial publication of the Automobile 
Club of Maryland. 

‘The periedical has been placed 
on the news stands for the first time 


and the Windsor Plan feature ad- 
| vertised in the daily press. Thi 
| order will maintain until it is deter- 
|}mined whether the results justify 
| the reservation of advertising space 
|} for the purpose in the newspapers. | 

“The dealers understand that the | 
| setting of the prices is arrived at} 
jonly through striking an average | 
| of prices of cars of each model sold! 
|during the last few months,” said | 
| John E. Raine, secretary of the as- | 
| sociation. 
| “They understand also that there! 
lis no obligation to follow the prices | 
jin cases where a car is better or! 
worse than the published price. We/ 
are doing everything possible to; 
make the public understand that, 
the effort is a worthy one, placing | 
the seller and buyer close together, 
at the start of their trading.” 
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‘OLDS CLEVELAND OFFICE 


NOW FACTORY BRANCH 


zone ol- 


works 


Cieveland, June 30—“The 
here of the Oids motor 
at 7012 Euclid Ave. has been 
verted into a factory branch, with 
T. F. Utley as branch manager. The 
change was made to meet the grow- 
ing Oldsmobile distribufion in the 
Cleveland territory. Eighteen north- 
Ohio counties are included in 
the Cleveland district 
Utley given credit 
the growth of Oldsmobile 


fice 


here for 


is 


nt. under his direction, and the 


ce 


district is now in sixth place in sales | 


for the year. Utley was formerly 
connected with the Cleveland Trac- 
tor Company, which is backed by 
the Rollin White interest 


REO APPOINTMENTS 


Lansing, Mich., June 30.—The Reo 
Motor Car Company announces the 


appointment of E. F. Darrell & Co., | 
Broadway, New York, as export | 
British | 
British | 

Motor | 


distributor for St. Kitts, 
West Indies, and for 

Guiana; and Albert E. Stitt 
Company of Hastings, Neb., as do- 
mestic distributor, and B. W. Brown 


, Moter Company of Tallahassee, Fia., 


and 2ossi Brothers at 


Dixon, Cal., as dealers. 


Garage 





{ 


| 
| Seattle, Wash., June 30.—New car 
| Sales in King county during the past 


irate than 





KING COUNTY SALES. 
AT PEAK FOR SEASON 





four weeks have been at a higher 
at any time this yea, | 
averaging around fifty per day, ac- | 
cording to officials of the Motor | 
List Company. 
The Ford announcement does not | 
seem to have hurt sales of any/| 
other makes to any appreciable de- | 
gree, although the new registrations | 
Show a big falling off in Fords. 
However, Chevrolet, Whippet and 
Essex have been going especially | 
strong the past month. Velie has | 
also improved, while Studebaker | 
Sales are the best of the year by 
far 





con- j 


CHEVR 


STAR DISTRIBUTORSHIP 
APPOINTED IN WICHITA) 


| 


Wichita, Kan., June 30.—Durant 
| Motors, Inc., has established a dis- 
| tributing point in Wichita and an- 
;nounces the appointment of the! 
| Reid-Star Motor Company as local} 
{and wholesale distributor. Hodgin 
& Geis, who have been Star dealers 
}in Wichita for the past two years, | 
| will continue with the line. 
This action by Durant follows the} 
; dissolution of the factory wranch at} 
| Kansas City. The Reid-Star Motor} 
Company will carry a heavy stock 
|of Star cars and parts. Dr. T. W. 
| Reid, who conducted a very success- | 
ful dealership in Ottowa, Kan., for! 
the Star people for a number of; 
years, will head the new company 


business. | 
District sales have increased 23 per) 


SALESMAN SETS PACE 


| indianapolis, Ind, June 30 
| Claude T 
| and manager of the Roy 
| Company, believes he holds a per- 
;sonal sales record for the sale of 
|Ford cars and trucks during the 
llast five months In that period 
|he has sold and delivered 143 new 
;}and 190 used cars for a total sales 
volume of $114,350.12-——an verage 
of $22,800 a month.. 


a 


DEALER ELECTED 
Longview, Wash,, June 
;H. Camp, president of the 
|} Camp Chevrolet Company of 
| city, has been elected a member of 


30.—-Roy 


Roy 


| the board of directors of the Long-| 


‘view Lions Club. 





|used car 
| selections are better than they have 
| been here 


| Mr. 


; owners. 


this 
| vice-president and treasurer; 


CAR SALES FAIR 
IN INDIANAPOLIS 


Windsor Plant Benefits 
Situation as to 


Used Cars 


NDIANAPOLIS, IND., June 30. 
—While new car sales gener- 
ally are running slightly behind 
the figures for the first six 
months of 1926, local automobile 
dealers believe that the used car 
situation is well in hand and 
finally on the road to stabiliza- 
tion. 
Representative dealers 


of Indian- 


|apolis attribute the improvement in 
|the used car situation to the adop- 


tion of the Windsor sales plan which 
was imtroduced here about three 
months ago. It was declared that 
stocks are lower and the 


for some time. 

The Windsor plan, which is being 
used in many other cities, lists the 
price of various makes and models 


|of used cars in first class mechan- 


ical condition. ‘The table is kept 
up to date and published weekly in 
the newspapers and serves as a 
guide for the purchasers of used 
cars. The data are compiled by the 


| Indianapolis Automotive Trade As- 


sociavion. 

Unusually bad weather this spring 
has retarded new car sales. How- 
ever, it is the general opinion that 
conditions are improving and good 
business for the remainder of the 
year is anticipated 


-| ROWLEY AGAIN HUPP 


Foxworthy, vice-president | 
Wilmeth | 


DEALER IN LANSING 


2 


Lansing, Mich., June 30.—George 
H. Rowley, for severai years Hup- 
mobile dealer in Lansing, has again 
been appointed dealer and distrib- 
utor for this district 

For several years pricr to last year 
Rowley had the Hupmobile 
franchise Others have had the 
franchise for the past vear, but now 
it has come back to the former 
The personnel of the Row- 
company includes: George H 
president; Harold Krauss 
Mah- 
service 


ley 
Rowley, 
and 


lon House, secretary 


manager 


for Economical Transportation 





ne 
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CHEVROLET 


QUALITY 








The Chevrolet Motor Company 


gladly joins with its nationwide 


dealer organization in observance 
of the anniversary of American 
independence—and extends to its 
friends throughout the automo- 
tive industry its best wishes for 
a happy and safe Fourth of July. 


AT LOw 
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MOTOR CO., DETROIT, 


Division of General Motors Corporation 
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Average of Tire Sales 
In Kansas City Noriiie 


By H. H. JAMES 
ANSAS CITY, June 30.—Tire sales in 
K have been varied, some dealers reporting big gains 
and others with sales showing a decline. 
The average shows conditions* 


about normal, with probably a little; ports June sales well above last 
gain for the month. Price reduc- | year and much cover May. April 
tions the last few months have made| sales with the company were good, 
it necessary for dealers to sell more} but May showed a slump; but the 
units than this time last year to} increase in business in June will 
bring gross sales to the same point.| bring the business for the three- 
This leads many dealers to say| month period to where it shows a 
“Sales are slow,” when, on a unit] substantial gain. 
basis, they are good or better The City Tire and Service Com- 
than a year ago. pany reports June sales as below 
The Lodde Tire Company, May, but far above last’ year. 
tributor of the Seiberling tires, The company handles Lee tires 


WISCONSIN AXLES 


REATER profits through 
operating and maintenance costs. 

For all speeds and for all loads, a Wis- 
consin Axle is available to effect these 
Write for our replacement 
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Worm Drive 
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exe patvelae It was in the truck 
vouds and pneumatics that June 
sles fell down rather than in the 
passenger car tires. May was ex- 
oe cea good on truck tires and 
1€ 
unsual in the reduction in sales 
for the month. 

The Bayha-McClaren Tire Com- 


pany, distributor of the McClaren 


_| tires in Kansas City for the last six 


years, is having a good increase in 
business, according to W. L. Bayha, 
manager. June showed a gain over 
May and also a big gain over 1926 
on a money basis. 
unit basis is nearly 50 per cent. 

Ihe E. J. Dougherty Tire Com- 
pany’s sales were ahead of May, ac- 
cording to W. H. McNamara, 

manager. 
| are about the same as last June. 
| The company specializes in Racine | 
tires. 





The Kansas City store of the Na- | 


| tional Tire Company, which opened 
| here a few weeks ago, reports busi- 
jness as growing nicely. The store 

here handles the Trojan line of 
| tires, made by the Gates 
|Company. The store has 
| manager, E. A. Lewis. 

Charles Hoole, manager of the 
Hoole Tire and Repair Company, 
says sales for the last two months 
have been much below expectations 
The company is finding much com- 
setition from the mail order outlet 
stores in Kansas City. This city, 
recognized as one of the key mail 
order cities of the United States, 
has several retail outlet stores cper- 
ated by the mail order concerns, 
which have built up a big business 
in automobile tires. 

Edward J. Corrigan, president 
of the Corrigan Tire Company, 
says June sales are about equal 
to May, which was an exception- 
ally good month, and during 
which a special trade-in sale was 


a new 





company officials see nothing 


‘ntientot. The company sells 
the general line of tires, and Mr. 
Corrigan s2ys he is finding the 
motor car owners generally turn- 
ing to the better grade tires, es- 
pecially the car owners where the 


DUPLEX TRUCK CO. NAMES 
DISTRICT SALES CHIEF 


Lansing, Mich., June 30.—Alfred 
H. Doughty, for the past four years 


The gain on a} 


office | 
On a money basis, sales | 


Rubber | 


mileage is considered more than 
the immediate outlay. 

The Guettler Service, one of the 
larger suburban tire dealers, reports 
June sales at about even with May. 
Sales on a unit basis are far ahead 
of last year, with the repair work 
also showing an increase. The com- 
pany handles the American Akron 
| line. 
| The tire division of the Peake 
| Auto Supply Company is having a 
good increase in sales over May, ac- 
cording to E. D. Claycomb, man-|! 
| ager. The company distributes the | 
Fisk line. 


mayor of Lansing, 
but whose term 
expired several 
months ago, is 
now district ‘sales 
manager for 
Michigan of the 
Duplex Truck 
Company of Lans- 

ing. 
Mr. Doughty is 
a truck salesman 
2 ba “x Of long yay 
and for a number 
Alfred H. Doughty of years was con- 
;nected with the Reo Motor Car 
Company here. His most’ recent 
sales for the Duplex include special 
| road trucks equipped for gravel road 
DAILY NEWS | maintenance work to Ingham, Mid- 
ADVERTISING. land and Oscoda counties. 
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Our program is simply the 
manufacture of one product 
—a superior FRONT AXLE. 


SHULER AXLE COMPANY 
Incarporated 


Louisville, Ky. 


Member of Motor Truck Industries, Ine. America 


SHULER 
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NEW COMMERCIAL CAR REGISTRATIONS — 


Readers should note that registration figures covering new trucks will differ somewhat from retail sales reports of individual companies. 


Figures from R. L. Polk & Co. of Detroit, withthe exception of Illinois, which is supplied by the Robinson Service. 
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Florida 
Georgia 
Idaho 
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“Fotats | 48) — 220; 9331) 189) 385| 14929; 96] 4439, 
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296, 132, 1611| 953; 369] 1026) 
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131[ 38) 64, 163; 810, 143; 1428, 37093| ‘Totals 





~ *These figures are compiled from sales reports, and differ slightly from registration figures. 


“West Virginia figures not available. 
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Dealer Activities 





PARMER DROPS FORD TO TAKE 
UP HUPP, STAR FRANCHISES 

Council Bluffs, Ia., June 30.— 
The Parmer Motor Company has 
sold its Ford franchise to the Bow- 
ers Motor Company, which is now 
the only Ford dealer in Council 
Bluffs. Parmer has secured the re- 
tail dealership for the Hupmobile 
and the Star, the latter having been 
relinquished by the Burnham Star | 
Car Company, which has taken the | 
wholesale end of the Star business | 
for seven counties surrounding 
Council Bluffs. 





GATES TO SELL REOS 
IN WESTFIELD, MASS. 
Springfield, Mass., June 30.—-_How- 
ard P. Gates, with the Russell P. 
Taber, Inc., organization as service 
manager ever since it became the 
Reo Springfield distributor, has pur- | 
chased from the Coburn Auto Sales | 
Company, Westfield, Mass., its six- | 
ty-car Court Street Garage and ser- | 
vice station, taking over with it the 
Reo franchise for Westfield 


DETROIT CADILLAC TO 
BUILD IN BRIDGEPORT 
Bridgeport, Conn., June 30.—An | 
$80,000 building, showrooms and | 
service station here is planned by | 
the Detroit Cadillac Motor Car) 
Realty Company, Inc. Deeds to that 
effect were filed in the town clerk’s 
office here Thursday. The structure 
will be two stories in height, set 
back 25 feet. It will cover 100x240 
feet on the ground. 


HADDOX NOW GEN. MANAGER 
OF CINCINNATI CHEVROLET 


Cincinnati, June 30.—In the re- 
anization of the Gilbert Chevro- | 
Sales Company Stewart Haddox, 


three years sales manager, has 
‘nm made vice-president and gen- | 
l manager. Haddox is a popular 
mber of the Chevrolet family and 
a vice-president of the Cincinnati 
evrolet Dealers’ Association. Had- 
x, in turn, announces the appoilyg- 
mt of Fred Hafer, well-known in; 
e Chevrolet organization locally, | 
service manager. 
ALTIMORE CHRYSLER 
/EALER HAS NEW BUILDING 
Baltimore, Md., June 30.—The 
‘.rooks-Price Company, new dealer 
x Chrysler, has opened its newly 
mstructed building at Towson, ai 
orthern suburb of Baltimore. The 
ympany, headed by two veteran 
atomobile men, will operate its own | 
‘rvice station, as well as a general | 
»pair shop, filling station and ac-, 
2ssory business. 


TUTZ DISTRIBUTOR TO SFLL 
'ALCON-KNIGHT ALSO 

Newark, N. J., June 3¢C.—-Charles 
fotors, Inc., of 199 Central Ave., this 

ty, state distributor for the new 
afety Stutz, announces that it has! 
secured the dealership for Essex | 
county of the new Falcon-Knight 
Six. The sale of these cars will be | 
in charge of Jay H. Smith, formerly |; 
Southern district factory representa- | 
tive of the Willys Overland Com- | 


pany. 


LOS ANGELES NASH DEALERS 
HOLD ANNUAL OUTING 

Los Angeles, June 30.—The Nash 
dealers staged their second annual 
Inyo-Mono counties outing re- 
cently, with officials of the Troy 
Moter Sales Company, distribu- 
tor, in charge of the affair. 
Headquarters for the outing was 
at Tamarack Lodge, 339 miies 
from Los Angeles. Robert S. 
Breyer, vice-president and gencral 
manager, was master of ceremo- 


Obituary Notes | 


ARTHUR ACHTERBERG 
Chicago, June 30.—Funeral 











ser- 


| vices for Arthur Achterberg, well- | 


known automobile salesman who | 
was drowned Sunday at Klinger | 


|} Lake, Mich. were held yesterday at ! 


the home of his parents, Mr. and | 
Mrs. Charles Achterberg, 4855 | 
Christiana Ave. Mr. Achterberg was | 
well-known in the local automotive ; 
field, having been on the row for | 
several years and later joining the | 
staff of L. W. Shanesy on Diversey 
Parkway. At the time of his un- | 
timely death he was associated with 
Hesser & Soden, Lincoln and Ford 
dealer, at 1234 Morse Ave. 


jence E. 


| ence 


nies. Fishing, motor tours to un- 
usual spots of interest, and a 
barbecue and rodeo at Eaton’s 
ranch were among the diversions 
for the sixty-five auto dealers in 
the party. 


NEW JERSEY CADILLAC 
EMPLOYEES ENJOY PICNIC 
Newark, N. J., June 30.—Newark 
members of the Unvpercu-Cadillac 
Corporation were a iarge factor in 
the crowd of 
outing of the New Jersey Cadillac 
organization a few days ago. Clar- 
Fisher, manager of the 


| 
| 


| MaKibben 


2,500 at the annual | 


Newark branch, together with C:ar- | 


Schuyler, saies manager, 
the Newark and Essex county con- 
tingent. The entire party went to 
New York and from there by boat 
to Bear Mountain. Inglis M. Up- 
percu, president of the organization, 


took an active part in the festivities. Alliance depot. 


led | 





AUTOMOBILE REF..\; 
MEET IN CEDAR v: 


Cedar Rapids, Ia. June 
Seventy-five repair men, automo- 
bile dealers and wholesale repre- 
sentatives attended the annual 
meeting and banquet of the Linn 
County Auto Repair Association, 
held at the Y. M. C. A. in Cedar 
Rapids recently. 

E. L. MaKibben, president of the 
Motor Company, Cedar 
Rapids, acted as toastmaster. Tim 
Vahle, of the Tim Vahle Garage, 
Burlington, president cf the Bur- 
lington Automotive Association, 
made the principal address, touch- 
ing upon the value of the associa- 
tion to his city. C. P. Spencer, of 
Cedar Rapids, the association’s 
president. 


4 


— 


is 


PLANS BUS TERMINAL 
Alliance, O., June 


}is to have one of the most modern 


| bus 
| Wallace Miller, operator of 


terminals in Ohio. 
a bus 


has leased the 


eastern 


station in Canton, 


30.—Alliance |among salesmen 











| Personal Items 


WENT UP IN AIR 

| Ridgewood, N. J., June 30. — 
| Charles J. Wilkie, Philip Mead and 
| Marvin T. Fritz, officials of the 
Ridgewood Studebaker dealership, 
used a Colonial air mail piane to 
| advertise their business in this sec- 
| tion, flying over the territory in 
| their district and dropping advertis- 
ing matter. They also took a birds- 
eye view of Ridgewood, which they 
forwarded to the Studebaker Auto- 
mobile Company. 





| 


PAIGE PRIZE WINNERS 
} June 30. — 
| Springfield winners in the 
Paige-Detroit Motor Car Company's 
| national monthly competition 
as just announced 
‘for April are Homer E. Boisvert and 
Cc. B. Richardson Thomas 
Beahn Company, Inc. The organi- 
zation has now placed among the 
nners several times. 
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There are many Newcastles in the world today—St. Louis for shoes, Grand 
Rapids for furniture, Chicago for meat—but of all that could be named none 
is the center of an industry to the extent that Detroit is the center—the New- 


castle—of automobiles. 


Coals can be successfully carried to Newcastle, but they've got to be good 
—better than the Newcastle coals or Newcastle folks won't buy them. 


So, when an automobile comes to Detroit, and Detroit buys it in preference 
to the wide variety of makes that are produced there, that automobile has 


to be good. 





You CAN 


— but 


For Newcastle was the center of English coal production And taking more 
coal there to sell seemed the height of absurdity. 


They've Got To Be Good 


An automobile has done that. 


It is the Reo Flying Cloud. 


Here are a few of Reo’s record-making achievements in Detroit 


in May: 


1. Showed an increase of 215.6% over May, 1926, against a loss of 
33.8% registered by the total of all makes for the same period. 
2. Showed a higher percentage of gain for May, 1927, over May, 
1926, than did any other make of car—with the single excep- 
tion of those which in May, 1926, did not register any cars. 


3. Climbed from 24th place—the position occupied in May, 


1926—fo0 12th. 


In Detroit in May 


And in other automobile centers 


Indianapolis and Cleveland are smaller Newcastles of the automobile industry. 


Their verdict 1s like that of Detroit. 


In Cleveland, Reo sales have shown an increase of 284% as against the corre- 
sponding month of last year. The total automobile sales for the same month 


in this city decreased 15%. 


In Indianapolis, Reo sales have increased 550% as against the same month 
last year. The total automobile sales for the same month in this city de- 


creased 22%. 


You can carry coals to Newcastle—hut they've got to be good. 


they’ve Got to Be 


“IKE carrying coals to Newcastle,” for centuries has been the English-speaking 
world’s expression for describing the utter hopelessness of an undertaking 


GOOD.” 


Chevrolet 
Pontiac 
Essex 

Ford 
Buick 
Chrysler 
Studebaker 
Hudson 
Dodge 
Overland 
Nash 

REO 
Oldamobile 


Hupmobile 
Paige 

Packard 
Cadillac 
Willye Knight 


Lincoln 
Jordan 


Pierce-Arrow 





SEDANZ 


Carry Coals to Newcastle 


Good 


Here is the record 
for Detroit 


We recently published Re 
own home-town for the mon 

We did that because the people o* . 
as do no other people, what kin 
the Flying Cloud is; and because, the: 
unqualified approval of the Flying 
finest kind of testimonial. 

That approval proved that. 


“A Prophet NEED Not Be Without Honor, Even 
an His Own Country; BUT HE'S GOT TO BE 


Pleasing and significant as was the Lansictg ver- 
dict, Detroit's is doubly so; for Detroit is the center 
of the automobile industry— Detroit is the home 
of the country’s largest automobile manufacturers. 

In spite of these handicaps, Reo outshone all 
other makes of car in Wayne County in the month 
of May just closed. 


Here is the record 


Regitroron 
May, 1927 
1607 
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9 
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Regt. auon 
May, 1926 
1461 
1 
ow 
2657 
os 
$70 
295 
360 
970 
108 
376° 
32 


FLYING CLOUD 


VICTORIA 


BROUGHAM 
SPORT COUPE 
ROADSTER 





REO MOTOR CAR COMPANY 


AMERi1CAN 


Lansing, 


CAR 


RAS TS 


Michigan 


AS LONG 














AUTOMOTIVE DAILY NEWS, FRIDAY, JULY 1, 1927 

















atomotive Daily News 


“Of, By and For the Entire Automotive industry” 


Publis hed very Day Except Saturday ana “Sun aay by 
AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION. 
26 City Hall Place . New York N. ¥ 


allie 
eae 
is | 


Circulation—Net paid ; average 10,000 daily guaranteed. ! 
AN. B. ‘cC. Membership applied for. 


a the post office at New ‘York, 
3. 187 


Entered as second<tass matter August 27, 1925, 
N. Y., under the Act of Marc h 


oO. 3 P ient; G. L. Harrington, | 


Treasurer, 


George M Slocum Vice 


Secretary 


‘Elder, President ; res 


Alexander Johnston 


FRIDAY, \ 


JULY 1, 1927 


Advertising Headqu 
Hart a. He 
Rureau Sen ra 
\ tern Man ger 16 M 
New England Mat ger 
r Nat ] 


ne 1500 
cer ney 

Hi Sha ck, 

i 5936 Metz 

a chols 
In Puitding. 
Office 15t 


1 enone 


nehatr 


ar 


t l Bt ling, Sar franci , 
. « yp “1037 He ary Building Seattle, Wash lelphia 


erry Streets 
Address ALI 
New Verk City. 


advertising correspondence for New York office to 1926 Broadway, 


terial Department 'S City Hall Place. New York, N 
Telephone Worth 5730 
Editor; Walier Boynton, Editor 


Contributing Editor John C 


4 


kK 


Detroit 
Wetmore 


Johnston, 
phone Empire 3500 


Alexander 
Mich., 
SUBSCRIPTION RATES 
ssessions and Canada 
Single ypie 
subscriptions One year 
subscriptic ms to 1926 


United States and Po 


Foreiger 
Mail 


1927 Automotive Daily News 


opyright 


The » fasten 


ANIEL GUGGENHEIM, the well-known financier, the 
other day made a statement to the pore that Ameri- 
can prosperity should last over a period of years. He based 
the prediction on the fact that “the U nited States has $15,- 
000,000,000 owing to it from foreign nations, and when a 
country is in that position it cannot fail to have prosperity 
for a long tme to come. Our prosperity should last for a 
number of years, because interest, and in some cases the 
principal, is being repaid us on this huge sum of money. This 
will cause all lines of industry in the United States to prosper 
and be in a healthy condition.” 

This point is extremely well taken. It is entirely true 
that in comparison with the whole bulk of trade a very 
small surplus may mean the difference between business 
existence and definite prosperity. In the automotive field 
some 10 per cent. of our business is in exports. It might 
easily be that this additional 10 per cent. would span the 
breach between a year of marking time and a year of real 
progress and prosperity. 

In the dealer field it has happened many, many times | 
that the difference between a profitable year and a bare 
existence has been created by a successful solution of the 
problem engendered by the disposal of used cars. 

The successful industry or the successful business man 
cannot afford to neglect any phase of operations, because a 
single neglected division may deprive the business of the 
surplus that means prosperity. 


Women in the Automotive Field 
N A RECENT issue of the Automotive Daily News there 
was shown a picture of a beautiful and presumably charm- 
ing woman who had made a remarkable success as an auto- 
mobile dealer. 

The mere fact that we comment on this picture indicates 
that woman has not yet achieved her destined place in the 
automotive field. For some-reason or other, the automotive 
is about the only field of relatively rich returns that the fair 
sex has not yet invaded in commanding numbers. Of course, 
women play their usual important part in the offices of 
automotive concerns, but in executive positions and in the 
sales field they are so infrequently found that their presence 
invites comment when one of them does carve out a niche 
for herself in any of the out-office divisions. In the great 
Society of Automotive Engineers there we believe, at 
the present time just one woman member. As might be 
suspected, she is in the body building division of the industry. 

There have been women automobile salesmen, and a 
few of them have been fairly successful, but we do not know 
of one who has yet achieved a notable place in the sales end 
of the business. The sales chief of one automobile manu- 
facturing company once had a theory that women, properly 
trained, would make good contact people in the retail sales 
field. He arranged for a number of women to be tried out, | 
but not one of these developed beyond the stage of a hopeful | 
prospect. 

Of course, marriage takes a heavy toll of women sales- 
men as it does of women in other branches of industry. 
Unlike the man in the selling game, the girl who tries it. 
usually has her eyes fixed beyond it at a home and duties 
of her own. Many women who have tried to sell cars com- 
plain that both men and women prospects refuse to take! 
them seriously. The man refuses to believe that a woman)! 
can know anything about the mechanism of the car, and; 
the woman buYer takes exactly the same position. 

Nevertheless, we believe that women who will honestly , 
give their minds to selling automobiles, not merely accepting 
the job as a stop-gap pending marriage, will have a Very | ca 
respectable chance of building good jobs. 


is, 


j 


tric motors. 


Automotive Plants | 


Report Excellent 
Business for ’27 


Cehees, N. Y., June 30.—The 
majority of plants in this section 
preducing fer the automotive in- 
dustry have found business for the 
first six months of 1927 consider- 
ably better than that of the cor- 


responding period of last year. In | 


some instances, however, orders 
for June have shown a falling off 
from the preceding months of 
April and May. 


The Bossert Corporation at Utica |! 
90 per } 
with many addi-/| 
overtime | 


is now operating at about 
cent. of capacity, 
tional workers dte to 
schedules in many departments. Of- 
ficials 1eport a slight increase in 
business for the first half of the 


; year over last year, with business 
booked during April and May show- | 
| ing the highest marks. 


bumpers, shock absorbers and other 


auto parts produced by the firm is, 
; continuing exceptionally good. 
The T. R. C. Electric Corporation, | - 


| Its motor is a replica of the one 


Glens Falls, N. Y., has shown steady 
growth during the past six months 
with business.demands from the | 
motor trade necessitating the em- 
ployment of about fifty workers in 
the rebuilding and making of elec- ' 
Prior to incorporation 
a few months ago the firm did busi- 
ness under the name of the Enter- 
prise Electric Machinery Company. 
It now caters to a trade extending 
as far north as Canada and the 


State of Vermont, making a special- | 


ty of rewinding automotive and gen- 
erator armatures 

The spinning mill of the 
Tire and Rubber Company, at Uti- 
ca, is now operating on overtime | 


schedules due to increased business | 


demands, while a number of addi- 
tional hands are being employed in 
the yarn-making departments. 

Increased operations have 
been effected in the North 
plant of the Beaver Mills Corpora- 
tion, manufacturers of tire fabrics. 
The main plant at Waterford is 
maintaining near capacity 
ules in both spinning and weaving 
plants. 


AC Planning New 


Office Building 


Flint, Mich., June 30—The AC 
Spark Plug Company of Flint has 


awarded a contract for construction | 


of a modern three-story office 


building, which is te be completed | 


by September 15. It will be 207 feet 
long and 63 feet wide. 


The company's general offices 


will be housed in the new build-|Chahge of rings. 
manufacturing | #2 minutes are saved in the han- 


of , dling of each wheel, through the oil- 


ing, releasing for 
space some 52,000 square ‘feet 
floor space now occupied in other | 
buildings for offices. 

Expansion of the AC company, 
Flint, brought on by continued in- 
creases in its business, has been |, 
most outstanding. Only recently 
the company erected a huge ware- | 
house building at its east side plant | 
here in order to release much ned- 
ed manufacturing space in other} 
buildings. 


INDIANA DUCO FIRM 
UNDER NEW MANAGEMENT | 


Indianapolis, Ind. June 30.— 
Coincidental with the change to 
new quarters of the Duco Corpora- 
tion of Indiana comes the an- 
nouncement of a complete chahge 
in management. Alan S. Beckett, 
well known in local automotive cir- 
cles, has been elected president, 
having acquired the interests for- 
merly owned by Harry B. Mills- 
paugh and Clarence R. Irish. As- 
sociated with Mr. Beckett is L. J. 
Kroll, secretary of the company. 
W. D. Fitzpatrick is secretary and 
A. B. Beckett is treasurer. 


OPPOSE FREE EQUIPMENT 

Newark, N. J., June 30.—The New 
Jersey Oil Trade Association at its 
next meeting will appoint a com- 
mittee of three marketers to inter- 
view all gasoline distributing com- 
panies in New Jersey in its cam- 


| paign to have abandoned the prac- 
tice of lending equipment for the 
dispensing of all petroleum prod- 


ucts. A resolution declaring the 
practice commercially unsound was 
passed at a recent meeting. 


SWENEY ABSORBS TULSA 
Peoria, Ti, June 30.—The Sweney 
Oil Company of this city has pur- 
chased the Tulsa Oil Company of 
Springfield, TH. and extended its 
of operations in central 
| Tittnets into a large new area. 


Demand for | 


| efficiently 


Dunlop } 


also | 
Adams | 


sched- | 
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@escriptions and illustrations ef 
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_ New Automotive | Equipment 


This department is devoted to the newest developments in 
bile accessories, replacement parts and skep equipment. {ts 
manufacturers, who are invited te 

products 





their latest 
o— 





B. & D. ELECTRIC HAMMER 
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used in portable electric drills, be- 
ing of universal type and operating 
on voltages 10 per cent. 
above and below that indicated on 
the plate. The armature, turning at 
about 10,500 r. p. m., has an alumin- 
um centrifugal fan drawing air 
through the commutator end and 
then passing it round the motor 
until it is expelled through vent 
holes in the field case opposite the 


300-TON PRESS HANDLES 
WIDEST TIRES 














Having a 37-inch stroke, this press 
may be used for placing or removing 
14-inch tires, without stopping for 
It is said that 





air pressure system which quickly 
| moves the lower platen. The triple- 
lcylinder, single-acting pump is 
| driven by overhead eccentrics and 
pipe rods. The press is supplied for 
_. or line-shaft drive, and takes 

+ horse power to operate. Wellman- 
Seaver -Morgs an Company, Cleve- 
| land, oO. 


CYLINDER ALIGNMENT 
GAUGE 














‘Designed to indicate when a. 
| cylinder is out of line, this gauge is| 
put into the cylinder with surfaced} 
side of heat-treated cast iron body 
resting on plane end of cylinder. 
Pressing the instrument against the 
cylinder wall causes the lower con- 
tact to strike wall first, and the 
needle on the scale to move toward 
O on graduation. When the upper 
contact strikes the cylinder wall the 
needle rests, showing variation from 
ninety degrees in thousandths of an 
inch. The instrument is adjustable 
for use in various cylinder lengths, 
also may be shortened to test cylin- 
der above piston. Price, $12. Ad- 
vance Tool] Company, Astoria, Ore.! 








fan. ‘The hollow armature shaft 
accommodates the spline shaft on 
which is mounted the reciprocating 
hammer mechanism made of & 
special drop forging. Two weights 
in this mechanism strike on the 
heavy oiltight piston in the nose of 
the hammer which strikes 2,300 
blows in a minute. The mechanism 
works in oil and is sealed against 
dust and grit Black & Decker 
Manufacturing Company, Towson, 
Md 


DALL PISTON CHAMFERER 














Open ends of pistons are cham- 
fered in this machine in less than a 


minute. Pistons up to 5% inches 
diameter may be handled, and pis- 
ton pinholes may be reamed with 
this equipment, which includes a 
four-jaw universal chuck and four 
chamfering reamers. Seven turning 
and grinders are also furnished, to 
handle any piston up to the size 
aforementioned. Dall Motor -Patrs 
Company, Cleveland, O. 


FLEXIBLE SHAFT BUFFER 
AND GRINDER 


Driven by a Valley motor using 
ball bearings which are sealed dust- 
proof between two felt washers and 
then inclosed between a steel wash- 
er and the motor end plate. The 
motor is furnished for 110, 220 and 
440 volts, single phase for 25, 50 or 
60 cycles; two or three phase for 
60 and three phase for 50 cycle. 
Buffer and grinder are driven by a 
six-foot flexible shaft, the housing 
of which is rigidly attached to the 
motor frame. The arbor is 2 inches 
long and % inch in diameter. 
Maximum wheel size usable with 
the device is 6x1 inch. Price, with- 
out stand $115, with high stand on 
casters $125, stand only $12.50. Val- 
Reid Electric Company, St. Louis. Mo. 


'ATLANTA DEALERS HOLD 
THEIR ANNUAL OUTING 


Atlanta, Ga., June 30.—Despite 
steady downpours or rain, members 
of the Atlanta Automobile Associa- 
tion and their wives and families 


| gathered at the East Lake Country 


Club several days ago for their an- 
nual outing and enjoyed a feature 
program of entertainment. D. C. 
Black was genera! chairman of the 
event; Clarence Knowles directed 
the golf 1 and H. D. 
Burroughs was in charge of athietic 
stunts. 
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Flat Rate in the Smaller Shops 


By C. P. Shattuck 


It is generally believed plicit manuals, and some 
iat the flat rate in ser-/have gone further by 
sending men to these deal- 
ers to co-operate with the 
distributor’s representa- 
tives, i. e., those who look 
after the outside territory. 
stem. Butit is surpris-| Yet, despite all this mis- 
( to note that in the|sionary work, co-opera- 
aller places, where at tion, data sheets, sige bee 
ast 60 per cent. of the 7CSPOMSE on the part of the 


small dealers has been 
assenger cars are owned j. bingo An analvsis of a 
ad serviced, the : . 


hour/number of these cases 
id material method is|shows quite conclusively 
ill being employed. Some|that the small dealer is 
* the smaller places are afraid of the flat rate; 
sing the flat rate and|that is to say, he does not 
hers the system in part, believe he can equal the 
e., with the more com-|rates established or 
ion operations. forth by the factory. And, 
Particular reference is|despite the fact that the 
iade to the associate car manuals give rates merely 
dealers, the small fellows.’ as a mark to shoot at, to 
‘low the factory or maker;show what can be done, 
f the car has worked out|the small dealer not 
flat rate operations,|sold. 
1ighty good and very ex-|_ In the final analysis of 
; —— | these cases it will be found 
that it is a lack of modern 
3 ymen! i T 
\OTISIDie for tik 
these dealers 


AY 


ce is now universally 
nployed, that the repair 
1ops have been converted 
y the advantages of the 


1S 


Dehe > 


that 


eaeel 1D LU} 


lhiauility uri 
reycnrie 
ithe times in the fiat rate 
‘book. It is the time 
‘takes to do the job that 
really counts for both the 
shop and the owner. The 
cost to the shop is predi- 
cated on labor plus over- 
head. 

No shop can expect to 
equal, or come anywhere 
near the factory flat rates, 
or, let us say, do the oper- 


and Mailing List Catalog 


Gives counts and arices on over 8,000 
different -lines of business. N 

what your business, in this book you 
will find the number of your prospec- 
tive customers listed. 

Valuabie information is also given as to 


how you can use the mails to secure 
orders and inquiries for your products 
or services. 
Write for Your FREE Cony 

R. L. POLK & CO., Detroit, Mich. 
Largest City Directory Publishers In the World 

Mailing List Compilers—Business Statistics 

Producers of Direct Mil Advertising 


set 


it | 


know that his service sta- 
tion has certain 


equipment has accom- 
plished. If this informa- 


ation in the time set forth|tion was passed along to| 
prac- | 
small | 
mechanic who is told he dealers would buy more | 


in the factory manuals by | the small dealer in a 
common methods. The tical manner, more 
must remove carbon,| Shop. equipment. 
grind valves and tune up 
engine in four hours by|@" . 
the hand methods, and|S¢Fvice 
knows it is fast work to|ates Ww 
do it in seven, isn’t going 

to do it. 

On the other hand, if 
the shop provided this me- 
chanic with a_ portable| 
electric drill and wirej|.~3. °°" | hs pe Saar 
brushes to remove carbon |'* discov ered. This pol 
from the cylinder head,|™&tion is passed along 
piston and valves, and an| both to the small dealer 
electric valve refacing and the jobber’s salesman 
machine to. reface the| with gene gp all of 

small < 

reamer or stone to cut new| dealers are employing flat 
seats, and speed wrenches| "ates for all service oper- 
to remove and replace the rhe flat 
cylinder head, and other |< 0a] _— 

tools which reduce the|,,“ .° 
time factor, the mechanic 
could be expected in time 
to equal and, perhaps, 
better the factory mark. 


whose 
co-oper- 
jt ybber’s 


Kastern city 
manager 

ith the 
items of shop ‘equipment 
are tried out in the service 
station and time 
made. 
new use for the equipment 


is 


rate 
profitable 


prac- 


needs guidance in 
properly to establish it, 
what equipment is needed, 
, . |and how it should be 
e point the writer 1S) checked to see that profits 
‘voring to establish| qo not shift into losses. It 
it those distributors|ean be done. 

desire their small and} — — 
associate dealers to take 
up flat rate, and piece- 
work, should sell the plan 
piece meal. Furthermore, 


is 
bh, 


shop | 
lequipment and what this. 


equipment salesman. New| 
studies |‘ 
Very frequently a|' 


| Will 
flat 


for | 
‘the small dealer, but he} 
how | 


It Was a Dirty 


—it’s easy now with a 


qamlex 


272 Ton 
Hydraulic. 


There is a distributor in | 


Jack (with 
S48 


>» Hydraulic 
wheels), 
556 Mydranlie Jack (with rubber 
mA 


tires), S59. 


No 


Minimum height, 5% inches. 
ravel of post, 10 inches. 


handle any balloon. tire from dead 


to full clearance 
Maximum lead may be lifted with one hand 


Lowers automatically when you press the 


pedal. 
Can be operated with long or short streke« 
with handle in any position. 


MANLEY MFG. CO., 


TO MANUFACTURERS 


Advertisements on this 

page are being read by 

the highest grade Shop 

Equipment wholesalers 

in the country. 

Your advertisement would 
also be read if placed on 
this page. 

Write or Wire. 

} E. M. WOHLLEBEN. 
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|f 1926 Broadway, New York} N. Y¥, 


YORK, PA 


associate | 














Job!! 


if the distributor is really 
interested in service he| 
should not expect the job- 
ber’s salesman to do all 
the selling of shop equip- 
ment, but co-operate with 
the salesman. 

The distributor 


Kellogg Rapid 
Engine Cleaner 


Q Indispensable for cleaning motors, trans 
missions, differentials, bearings, lubricating 
springs, removing chassis squeaks, blowing 


must: 


out clogged lines, etc. 
either kerosene or as an air gun. 








Can be used with 


KELLOGG MFG. Co. 


90 Humboldt St., Rochester, N.Y. 
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Cold Cash in Cooling | 
By a Veteran Parts Merchant | 


ten 


th 


couple of years ago he was a f{air- 
; to-middling mechanic, with suffi 


that { 

cient engineering Knowledge to te 
} ¢ ! 

i 

| 

| 


fails but after 
or twelve fellows have told you 
business is not so (me 
all you gotta do is sit around 
wait for the customer to come 
pick his goods, wrap ’em up, put his 
monéy on the counter and walk out} e started out with plain 
*K atching 1 lamag -adia- 
with a “Thank you), that collec-| , Ra “see ip damaged radia 
tions are slow (meaning often| ;2\> “lat had come to grief in col- 
ough that customer’s don’t send a| S108 and so forth. It took little 
eck unless a statement is sent),| C#Pital, but quite a little hard work 
at manufacturers all try to get vo the ball rolling, but he 
ay with something (meaning they | ™22@8ed to do it. Next he extend- | 
end discounts of less than 80 per | © Dis activities, establishing him- | 
t.)—why, after having listened to | S®/£, 85 cooling system expert and | 
ew of these birds, along comes | ©™Simecr. Anything that had to do} 
surprising news that somebody | with repair of the water circulation | 
discovered a corner in the busi- system he claimed as his province. | 
This, I am told, was about half a 


3 world that all the rest of us 
: @ overlooked. year ago. By this time he worked 
‘heard about one of these Co-j|not only with his labor (and that 
of another man) but carried a fair! 


' buses today. It seems that a 


It never 
mae ana ella 
5 s irom @ rear axle shaft, 
a flair for lubrication as 
Say. that is a 


€ 


ana 
in, 


Start 


supply of |," 


repalr | whe 


| He 


of fans 
of water 


but not too large stock 
and belts, spare parts 
pumps. 

About three weeks ago he went a 
step further. He announced in the 


|daily papers of this city—-which has 
| 150,000 population—that any car or 


truck owner could assure himself 
of 100 per cent. radiator service at 
a flat contract rate for so much per 
year. would include picking 
up the truck with a wreck- 
} 1 necessary, bringing it 
* hospital, putting it 

notifying the owner 
was completed. 

for this work are 
but the man who 
claims he knows 
what he can do 
he turns over his 


SAVE TIME <57°> 
USE “BILT-WELL' AXLE SHAFTS oe - 
For every make and model 


i fuS 


Car or 


urprisingly low, 
evolved the idea 
his business and 
states that 


caror << 


stock of replacement parts from 
five to seven times a year, and that 
by organizing the work he is able 
to utilize every man’s labor power 
100 per cent. Furthermore, he has 
built up a business that going 
twelve months in the year. 

Last, but not least, he states, he 
is building up considerable good will. 
Moral—You can make your brair 
pay dividends if you don’t sit on ‘em 


BOYLE VALVES 


More speed . . . 
Silent 


1S 





No regrinding 
Easily installed 
White 
BOYLE VALVE COMPANY 
5817 South Ada St., Chicago 








FOR TEN YEARS! 
ING RODS for Ford 
Car Building busine 
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Write for details 
NIAGARA MOTORS CORPORATION, 
Dunkirk, N. Y. 











HOOF-RANDALL 
Graphited Valve Guides 
Self-Lubricating 

Inches 


Re 





r fR 
G t \ ( : 
Standard Equipment on Hudson 
mobile, and other lead ng cars 
and = tractors 

{ ; 


Ji Ce 


Olds 


rucks 











CLIP THIS AND SEND AT ONCE 
} will he ¥ a pre fit 
B. CRIGHTON, 
Parts Buyers’ Guide 
Automotive Daily 
1926 Broadway, 
NAME 
ADDRESS 


Dept., 
News, 
New York 
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to the tune of 


FIVE MILLION DOLLARS 
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To men experienced in the sale of motor 
cars W. C. Durant makes the following 
astounding offer: 


“In any place in the United States where the Star Car 
is not represented—If you are a salesman; if you are 


honest; if you are respected in your community; if you 
can furnish character references—I will furnish the 
necessary capital to establish you in business. I want 
no share of the profits—just plain six per cent interest.” 


























If you think you can qualify, outline your experience and 
state where you are at present employed, addressing your | 
letter to W. C. Durant, Fisk Building, New York City. 


All correspondence confidential. 
— sf fe 


A friend and close associate says: 


“W.C. Durant in the last 30 years has put hundreds of men in 
business and made more millionaires than any man in the 
country. He believes in men—He trusts men—He Backs 


Men.” 








— 484 Be 


NOTE:—W. C. DURANT Says: “I propose to make the STAR SIX so popular that even the if 
most critical motor car enthusiast will not be ashamed to own one. The STAR SIX is a sensational car.” | 
OTe 








